
New Value Propositions
in Unified Communications

Enterprise drivers, lessons learned, and best practices
to maximize the value of Microsoft Teams.

When the experience is as simple as sitting 
down and starting a video call, we’ll do more 
meetings. Teams has momentum, driving the 

need for Teams in the conference room
and vice versa.
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Delivers Next-level
Financial Bene�ts

Consolidating meeting solutions
to a single platform
optimizes IT spend.

Increased Employee
Engagement

Encouraging connection and
inclusion resulting in teamwork

and productivity.

Meeting
transformation
through video

Ease of use
and

accessibility 

Reliable mobile
experience

Cloud catalyst Robust UC
ecosystem

Tightened Security
Foundation

Dealing with fewer vendors,
fewer pinholes in your data edge

and providing a simpli�ed
compliance management.

 

 

 

 

Beyond Traditional UC Value
Propositions

Rede�ne UC Experience

Logitech designs products that have an everyday place in people’s lives, 
connecting them to the digital experiences they care about. More than 35 years 

ago, Logitech started connecting people through computers, and now it’s a 
multi-brand company designing products that bring people together through 

music, gaming, video, and computing.

53
Million paid
per-user licenses
for personal
meeting solution
in 201944

Million Microsoft
Teams daily
active users27+

Million Meetings
on Microsoft Team
a month


